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Steps in the
Home Buying Process

BUYING PROCESS

Home buyer
decides to BUY

v

Buyer selects
salesperson/broker

and fills out paperwork

v

Salesperson helps
to determines buying

power

needs and purchasing

v

Salesperson & Buyer
review available
properties & set up

appointment to see them

Buyer finds
a property

v

Buyer makes an
offer to buy

OFFER IS
ACCEPTED

Buyer contacts lender to
make loan application.
Lender orders credit
report, verifications
appraisal, (note:
application, credit report
& appraisal fees are paid
out of pocket)
Salesperson and Buyer
arrange for inspections
(home, radon, pest, well,
septic, chimney, etc.
paid out of pocket)

OFFER
REJECTED

Terms and
conditions are
negoitated

v—4

v

UndeMION

APPROVED

Buyer p
home owner’s

Mortgage insurance (paid out

of Pocket)

Title company does
title search &
prepares paperwork

v

Salesperson
Arrange Settlement
between all parties

v

Pre-settlement
inspections or
re-inspection

v

SETTLEMENT

REALTOR"
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EQUAL HOUSING
OPPORTUNITY




